Fabulate is an online marketplace platform utilising cloud technology
that connects brands with quality writers to create branded written
content. The platform also provides the tools to deliver that content
more efficiently and with greater accountability.
Fabulate Pty Ltd
(ACN: 629887501)

A privately held Australian Company
Founded: 2018
Headquarters: Sydney
Industry: Written content creation,
dissemination and evaluation
services.

www.fabulate.com.au
Capital Raise: $5m
Valuation: $15m pre-money
Management:
Toby Kennett:
CEO
Ben Gunn:
CRO
A Covid-19 Perspective:

Digital media consumption in the
COVID-19 environment is exploding
Fabulate provides tools and
functionality that facilitates all
stakeholders within the content
creation ecosystem to work
remotely.
The Fabulate platform has been
designed to remove the friction
points in the content creation
process enabling much tighter
turnaround times.

BlueMount Capital (Sydney) Pty Ltd
Authorised Representative of AFSL 230680

The company is seeking to raise $5m to accelerate the onboarding of
clients through the establishment of a sales team and future
platform enhancements. This agenda resonates with the
opportunities created by the Covid-19 virus.
Fabulate’s mission is to create a sustainable ecosystem for quality
content creation. As digital publishing continues to be disrupted by
Facebook/Google publishers will need to look for new solutions to
deliver the same volume of content to their audiences. However,
content is hard to create, hard to manage and hard to measure.
Fabulate draws inspiration from the most widely used features of
communication and workflow management tools, to ensure easy
collaboration between customer and creator.
The process employed by the company involves the posting of a
publishing brief by a client; writers bidding for an assignment by
creating a pitch; the selecting of the most appropriate pitch by the
customer; the creation of content by the successful pitch writer; its
publication to selected targets; and its market evaluation utilising a
unique proprietary technology. A process that is estimated to be
58% faster than the forty-five day ‘pitch to publish’ average
experienced in the industry today.
The company’s platform has launched utilising successful market
tests. It has access to 3,000 freelance creators and has generated a
strong pipeline of quality clients. These clients have generated strong
revenue performance through the employment of Fabulate’s threedimensional business model.
The Fabulate management team has deep media and technology
experience, a proven track record of delivering results underpinned
by a well-developed vision to succeed.
With the technology platform completed and initial market traction
proven, Series A capital will be used to execute on the Australian
sales and marketing strategy immediately before entering the UK
marketing in July 2021.
With Fabulate, clients can now produce the same publisher quality
content faster with less people involved and at a fraction of the cost.
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Opportunity

Fabulate connects customers (brands, advertising agencies and publishers) with professional, vetted, freelance creators
(journalists) to outsource content jobs. The platform seamlessly manages the process from pitch to publish and
measures the content’s effectiveness.
Content is any form of communication that is used to educate, influence and/or inspire customers or potential
customers. Content can take many forms and uses many mediums to communicate. With an increasing number of
touchpoints, brands need to be on the front foot producing content to educate, persuade and inform their customers
through written, email, visuals, video, and multimedia content.
Australian content marketing revenue is forecast to be $1.27b by 2021, 39% of which is forecast to be spent on content
creation (with the remainder spent on distribution). Written content accounts for 55% of total content creation budgets
and in 2021 will be worth $278m in Australia. Digital branded content is set to grow at a 32% CAGR between 2018-2022,
faster than social, search and video! Globally content marketing revenues are forecast to hit $55.1B by 2021 Covid-19
has produced a consumer flight to on-line consumption which will only strengthen demand for Fabulate services as
publishers and agencies, now more than ever, look for additional revenue streams. These market movements help to fast
track publisher on-boarding for Fabulate’s distribution product.
The supply of content creators has dramatically increased with resource heavy publishers having to reduce head count.
The current high-touch nature of content creation and the sheer number of people required at a publisher to deliver has
been making the cost of content skyrocket. The economic circumstances generated by the Covid-19 virus has escalated
publishers down-sizing their organisations. As a result, Fabulate is seeing an influx of requests from quality journalists to
join the platform. A robust vetting process means that Fabulate on-boards only the best talent with the right experience
to create content on behalf of brands. Getting the right creators, is more important to Fabulate than getting the most
creators.
The Solution

Fabulate delivers a creator network, a content management system, measurement tools, and a distribution network.
The design of the content management system has drawn upon the significant strengths of the Fabulate team who
understand the difficulties of content creation.
The company has delivered a technology that captures data from the readers experience of content. This is a unique
solution to market situation where there is currently no accepted industry standard for measuring content effectiveness.
The data and insights Fabulate capture, measured via the platform, improves the results and outcome of the next job.
Directing people to consume content is as important as the creation of it. Content fuels the sale of distribution. With
Fabulate’s new Distribution capabilities, they have created the ability to seamlessly publish and distribute content
created on the platform via the company’s preferred partner network. The first step towards true “Programmatic
content”. The Distribution model works for the company’s preferred publishing partners as it increases the profitability
of their media campaigns and reduces their project management requirements.
Fabulate creates considerable benefits for both the company’s brand customers and its talented pool of content
creators.
Fabulate make it easy for brands to go from production to distribution – at the click of a button, all from within the
Fabulate platform.
In Market

The Fabulate business model derives revenue from four sources; a project fee, a transaction platform fee, a subscription
fee and a revenue share model. The project fee is earnt through ‘Fabulab’ workshops, an onboarding process that assists
clients in planning their content strategy to optimise their return on investment. The company earns a transaction fee on
each piece of content created through the marketplace. Alternatively, clients can pay a monthly SaaS subscription fee to
utilise the unique project management and measurement tools for internal projects. Fabulate then have the capacity for
BlueMount Capital (Sydney) Pty Ltd
Authorised Representative of AFSL 230680
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an optional upsell to clients which involves the distribution of their content throughout Fabulate’s own publisher
network– in this case the Company earns a revenue share fee on the marketing spend.
Fabulate has been successfully growing the number of clients on its platform. The average transaction basket size (i.e.
the number of pieces of content) and the value of those pieces (i.e. the average piece being purchased is becoming more
expensive) are both increasing. Customers are becoming more comfortable with the platform, they are ordering more
content, and the content is longer/more expensive over time and so Fabulate are achieving both top line growth and
internal margin growth which will ultimately increase the company’s bottom line.
The company’s sales and marketing to date has comprised of utilising their extensive existing network relationships. This
has involved focusing attention on heavy users (agencies, publishers and clients) of ‘content marketing’ and how the
Fabulate platform can further power and enhance their existing operations. This approach has yielded commercial
partnerships with many of the top advertising agency groups in Australia including, WPP’s Group M and Hogarth
Australia, Omnicom and Publicis Groupe as well as Australia’s top publishers including News Corp Australia, Nine
Entertainment, Seven Network and Ten Network in additional to multiple independent agencies and direct relationships
with marquee brands such as Mirvac and Stockland. These engagements are valued at $6m+ for FY21.
The Future

Future prospects are extremely strong as the business is very scalable because of the significant network effect
stimulated by the business. Moreover, the company will evolve the product offering to include a low touch ‘self-service’
model aimed at capturing the vast SME market. A comprehensive technology development program will broaden the
scope of Fabulate products, optimise the user experience and enable a market ready platform to be rolled out to
targeted international markets. This is an area of business in which the proposed capital raise can make a significant
impact on future company performance.
Capital Requirements

Fabulate has previously received a Convertible Note capital injection of $350k. The company is now seeking to raise $5m
at a $15m pre-money valuation through the issue of Series A preference shares. The Company will use the funds to
execute on its Australia sales and marketing strategy and initiate global expansion plans starting with the UK in July 2021.
Financial Projections
FY20

FY21

FY22

FY23

REVENUE
COGS

308,523
(129,734)

6,295,723
(4,424,394)

29,708,064
(20,844,665)

59,835,847
(39,976,686)

GROSS PROFIT

TAX

178,789
57.9%
(676,449)
(497,661)
-161.3%
-

1,871,328
29.7%
(4,607,595)
(2,736,266)
-43.5%
-

8,863,399
29.8%
(6,907,463)
1,955,935
6.6%
-

19,859,161
33.2%
(7,087,971)
12,771,190
21.3%
(3,460,053)

NET PROFIT

(497,661)

(2,736,266)

1,955,935

9,311,136

-161.3%

-43.5%

6.6%

15.6%

EXPENSES
OPERATING PROFIT

For a full Investor Presentation please contact:
Ross McDowall (Sydney) at ross.mcdowall@bluemountcapital.com (Tel: +61 (0)417 481 519)
BlueMount Capital (Sydney) Pty Ltd ACN 098 335 445 Authorised Representative for AFSL 230680
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DISCLAIMER
BlueMount Capital (Sydney) Pty Ltd (BlueMount Capital) (ACN 098 335 445) AR under AFSL 230680 is acting as joint corporate advisor of the Placement.
BlueMount Capital and their respective directors, employees or agents, make no recommendation as to whether you should participate in the capital raising by
the Company nor do they make any recommendation or warranty concerning the Placement Shares, or accuracy, reliability or completeness of the information
provided or the future performance of the Company. This publication is intended to provide background information only and does not purport to cover all
information relevant to a potential investment in the Company.
This publication does not make any recommendation upon which you may reasonably rely without taking further and more specific advice. Potential investors
must make their own independent assessment and investigation of the opportunity and should not rely on any statement or the adequacy or accuracy of the
information provided by BlueMount Capital. Shares of small to mid-sized companies typically involve a higher degree of risk compared to securities of larger and
more established companies. As such, an investment in the Company must be considered as speculative. BlueMount Capital and persons associated with them
may have an interest in the securities of the Company and may earn fees and other benefits and advantages, whether pecuniary or not and whether direct or
indirect, in connection with the Placement. This publication is confidential and no part of it may be reproduced or distributed in any manner without permission
of BlueMount Capital.
This publication is not a disclosure document under Chapter 6D of the Corporations Act or a PDS under Part 7.9 of the Corporations Act and has not been lodged
with the Australian Securities and Investments Commission. This publication is only for persons who are Sophisticated or Professional Investors for the purposes
of section 708 of the Corporations Act and a wholesale client for the purposes of section 761G of the Corporations Act and is not for distribution to any other
person.
This publication contains summary information about Fabulate (Company) a company incorporated in Australia and is current as at 12 May 2020. The information
in this publication is of general background and does not purport to be complete. This publication is not and should not be construed as an offer to sell or the
solicitation of an offer to purchase or subscribe for any securities. Any securities recommendation contained in this publication is unsolicited general information
only. Company is not aware that any recipient intends to rely on this publication or of the manner in which recipient intends to use it. This publication does not
purport to contain all the information required to evaluate a potential investment in the Company and does not take into consideration the investment
objectives, financial situation or particular needs of any individual recipient. Investors should conduct their own independent review, investigation and analysis
and obtain their own professional advice before making an investment decision. The information in this document does not constitute financial product advice
(nor investment, taxation or legal advice).
This publication has been prepared based on information available at the time of preparation. No representation or warranty, expressed or implied, is made as to
the fairness, accuracy or completeness of the information, opinions and conclusions contained in this publication.
Some of the statements appearing in this publication are in the nature of forward-looking statements. Forward-looking statements can generally be identified by
the use of forward-looking words such as “expect, “should”, “could”, “may”, “predict”, “plan”, “will”, “believe”, “forecast”, “estimate”, “target” and other similar
expressions. Indications of, and guidance on, future earnings and financial position and performance are also forward-looking statements. You should be aware
that such statements are only predictions and are based on assumptions concerning and are subject to inherent risks and uncertainties. Those risks and
uncertainties include factors and risks specific to the industry in which Company operates as well as general economic conditions, prevailing exchange rates and
interest rates and conditions in the financial markets.
Forward-looking statements including projections, guidance on future earnings and estimates are provided as a general guide only and should not be relied upon
as an indication or guarantee of future performance. Actual events or results may differ materially from the events or results expressed or implied in any forwardlooking statement. Neither Company, BlueMount Capital or their officers or any person involved in the preparation of this publication makes any representation
or warranty (expressed or implied) as to the accuracy or likelihood of fulfilment of any forward-looking statement, or any events or results expressed or implied in
any forward-looking statement, except to the extent required by law. You are cautioned not to place undue reliance on any forward- looking statement. The
forward-looking statements in this publication reflect Company’s views as at the date of this publication.
To the maximum extent permitted by law, Company or their related bodies corporate (as that term is defined in the Corporations Act) and the officers, directors,
employees, advisers and agents of those entities do not accept any responsibility or liability including, without limitation, any liability arising from fault or
negligence on the part of any person, for any loss arising from the use of the publication or its contents or otherwise arising in connection with it.
Any opinions, forecasts or recommendations reflects the judgment and assumptions of Company as at the date of the publication and may change without
notice.
This document is not a prospectus or other offering document and does not contain all of the information which would be required to be disclosed in a
prospectus or other offering document. It has not been filed or otherwise registered with ASIC, ASX or any other regulatory authority and is not approved by any
such authority.
JURISDICTIONAL DISCLAIMER
This publication is not an offer of securities, and does not apply in any jurisdiction where, or to any person to whom, it would not be lawful to issue securities. If
you access this publication or our websites from locations outside Australia, you do so at your own initiative and are responsible for compliance with local
fundraising laws.
No action has been taken to register or qualify the securities of companies published in this publication or our websites or otherwise to permit a public offering of
the securities on offer in any jurisdiction outside Australia.
Further, this publication and our website www.bluemountcapital.com do not constitute an offer to sell, a solicitation of, or an invitation to subscribe for or to
buy, securities in the United States to or in relation to any U.S. person (as defined in Regulation S under the U.S. Securities Act of 1933, as amended (“the U.S.
Securities Act”) other than an accredited investor as defined in or pursuant to Regulation D thereof.
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